AdCalls Three-Way Script

***************************************************************************
SCENARIO
Bill has just spoken with a prospect.  The prospect has rated himself a 7, 8 or 9 after the business overview call.  Bill three-ways his three-way partner onto the line, and then Bill calls his prospect back.  Note:  IT IS BEST NOT TO ASK YOUR PROSPECT IF THEY WANT A THREE-WAY, OR TO TELL THEM THAT YOU ARE GOING TO DO ONE.  INSTEAD JUST BRING YOUR THREE-WAY ASSOCIATE ON THE PHONE WITH YOU WHEN YOU CALL BACK YOUR PROSPECT.

 

EDIFICATION SCRIPT
BILL:  Listen, prospect name, I know you have some questions about our business based on what you heard on the executive business overview call, so I took the liberty of bringing three-way partner on to the line with us here.  Three-way partner is actually a National Director here with AdCalls & BusinessTalk360, and he’s more than qualified to answer any of your questions, in fact, he’s an individual who’s really making things happen here at AdCalls.  He’s very successful, and I know he’s very busy today, but I brought him on this call for a couple of reasons:  first, to show the level of support that you’re going to receive and two because three-way partner has such an incredible wealth of knowledge, I wanted you to be acquainted as he will be a support system to you when we decide to work together.
 

Now, three-way partner, prospect name has gone through the executive business briefing and has rated himself a __, he’s currently working as a ________, making about $_____ a year, and he would really like to increase his income to $_____.

 

So, three-way partner, please say hello to prospect name, and prospect name, please meet three-way partner.

 

***************************************************************************
SCENARIO
Bill now hands over the complete control of this call to his three-way partner.  Bill is completely silent during the exchange between the prospect and the three-way partner.  Here the purpose of the three-way call is (1) to show your prospect the level of support available and to demonstrate how simple our recruiting system is, and (2) to collect a decision.

 

3-WAY SCRIPT
THREE_WAY PARTNER:  Hey, prospect name, great to meet you!  I personally want to thank you for responding to our ad and going through the process of learning about what AdCalls & BusinessTalk360 is all about. We have bean very pleased with the quality & the caliber of professionals we attract to our company. It speaks volumes about your character that Agency Owner Name has taken the time to introduce you to me & again, I am pleased to meet you. I understand you’ve been to our executive overview call and that you have some questions.  I’m also going to assume that you rated yourself a 7 or higher in terms of interest, and also that you see that AdCalls & BusinessTalk360 is a business that will really work for you and I’m happy to answer your questions.

  

And with that, prospect name, what couple of questions can I answer for you that are going to help you make the decision to give yourself a green light to move forward with our team here today?

 

LET THEM STATE THEIR FIRST QUESTION THEN THEY WILL TYPICALLY PAUSE.
 
THREE WAY PARTNER:  Okay, great.  Well, prospect name, what I want to do is actually make a list of your questions.  I find that I can usually answer multiple questions with an answer in a summary form, so lets get all of your questions down.

 

AFTER ANSWERING THE PROSPECTS QUESTIONS, SAY THIS:

 

THREE-WAY PARTNER:  Great, prospect name, I have answered all of your questions, and I have one simple question for you.  I ask this of everyone I speak to, so at this point, let me ask you, prospect name, have you given yourself a green light to get started?

 

***************************************************************************
IF THEY ARE READY TO MOVE FORWARD
THREE-WAY PARTNER:  Terrific, prospect name, let me be the first to welcome you as a new member of our team in AdCalls!  I’m going to leave you in Agency Owner Name capable hands to bring you over to the website and get you signed up and get your websites online. I look forward to working with you and being part of your training. Congratulations again, we will talk again soon. Agency Owner Name, are you there?

 

AGENCY OWNER:  I’m right here, and thanks, three-way partner, for your awesome leadership as always…Good Bye.
