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“Working the Leads” Script
 

 

Hello my name is __________, with Adcalls, Inc. I have received and reviewed your resume and would like to speak with you about our open sales position. Do you have two minutes? Great. Here is a brief bio on our company.  

 

Adcalls, Inc. is a 4 year old advertising company. A few of our clients are companies like Macdonald's, Harley Davidson, Home Depot, Burger King and Hallmark just to name a few.

 

We have products that help every business on every street corner in every city and state grow and retain their customer base.   
 

 Our reps call interested sales leads every single day. These leads have visited our website and/or read a short company bio on Adcalls. They are now wanting more information. 

 

Let me ask you a couple of questions, how would you rate your sales ability on a scale between 1 and 10?  

 

If I were to give you 10 leads per day, how many would you close?  (If they save 5........)

 

Based on our comp plan, you made 500.00 today! (5 times $100.00)

 

Your next step will be to learn more about our company by listening to a company overview led by our  Executive corporate team.  

 

That number is 641.985.0900 pin# 6463#. This call is at............... (see call schedule on training site)

 

After hearing that call give me a quick 10 second call back and let me now if you are an A, B or C. 

 

A means you loved the info and want to go to work with our company.

B means you loved the info but have a few questions.

C means the sales position is just not right for you. 

 

Sound fair enough? Thanks and goodbye. 

